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CI VI CS 

Grade VI I     

Lesson 8.  Market s Around Us  

 

   
 

 

1. What  do we buy f r om a doct or  or  an account ant ? 

a. Milk                    b. Veget ables                   c. Ser vices                   d. None of  t hese  

2. What  r ef er s t o buying and selling in lar ge quant it ies? 

a. Weekly mar ket    b. Wholesale                     c. Mall                          d. Cineplex  

3. Shopping complexes ar e f ound in: 

a. Rur al ar eas         b. Ur ban ar eas                  c. Bot h (a) and (b)         d. None of  t hese  

4. What  is r equir ed t o do cashless shopping? 

a. Rat ion car d         b. Cr edit  car d                   c. Dr iving license           d. All of  t hese  

5. Shopkeeper s in a weekly mar ket  ar e: 

a. Small t r ader s      b. Lar ge t r ader s               c. Wholesaler s               d. None of  t hese  

6. Tr ader s ar e t he link bet ween pr oducer s and:      

a. Wholesaler            b. Cust omer                        c. Ret ailer                       d. None of  t hese 

1. c 2. b 3. b 4. b 5. a 6. b 

 

 

 

 

 

1.  A mar ket  which is or ganised on a specif ic day of  t he week is called. 

 a) a weekly mar ket  b) a r et ail shop c) a. mar ket  d) none of  t hese 

2.  A st at ioner y shop is a kind of   

 a) weekly mar ket  b) neighbour hood shop 

 c) r et ail shop d) none of  t hese 

3. Fest ivals ar e usef ul f or  

 a) small t r ader s b) people c) r et ailer s d) bot h of  t hese 

I  Mult iple choice quest ions 

I I  Mult iple choice quest ions 
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4.  A shop which is mult i-st or eyed wit h air - condit ioned shops is called a 

 a) mall b) chain c) weekly mar ket  d) none of  t hese 

5. People bet ween t he pr oducer  and t he f inal consumer  ar e 

 a) t r ader s b) wholesaler s c) bot h of  t hese d) none of  t hese 

 

  

 

 

 

1. Which of  t he f ollowing is not  a cor r ect  st at ement ? 

 a) Malls ar e r un in ur ban ar eas  

 b) They ar e mult i-st or eyed air -condit ioned buildings. 

 c) They sell t hings at  cheaper  r at es. 

 d) They sell bot h br anded and non br anded goods 

2. For  making online pur chases, we use  

 a) cr edit  car d b) PAN car d c) Rat ion car d d) All of  t hem 

3. Which of  t he f ollowing is commonly not  f ound in our  neighbour hood? 

 a) Depar t ment al st or e b) Dair y 

 c) shopping complex  d) Gr ocer y 

  

1) c 2) a 3) c 

 

 

 

1. Lar ge mult i-st or eyed air  condit ioned building wit h shops on dif f er ent  f loor s ar e known as 

__________.  

2. The people in bet ween t he pr oducer  and t he f inal consumer  ar e ________.  

3. The t r ader s who f inally sell t he goods t o t he consumer s is called t he _________. 

4. Use of  cr edit  car ds t o pur chase goods wit hout  st epping int o t he mar ket s known as 

_________.  

5. The t r ader s who buy goods dir ect ly f r om f act or ies and f ar ms ar e called ________. 

1. a 2.  b 3. c 4. a 5. b 

 I  Fill in the blanks 

I I I  Mult iple choice quest ions 
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6. Many t hings in weekly mar ket s ar e available at  _________ r at es.  

7. The place wher e we buy and st eel dif f er ent  goods ar e called _______.  

 

1. Malls  2. Tr ader s  

3. Ret ailer   4. Online pur chases  

5. Wholesale t r ader s  6. Cheaper   

7. Mar ket s  

 

 

 

1. Weekly mar ket  closes in ___________. 

2. I n a weekly mar ket , t hings ar e available at  ____________ place. 

3. I n r et ail shops in ________, you can buy t hings anyt ime. 

4. _______ have br anded and non-br anded pr oduct s. 

5. Buying and selling t ake place in _____ ways. 

 

 

 

 

 

1. The weekly mar ket  t r ader  ear ns _______ compar ed t o t he pr of it  of  a r egular  shop owner  in 

 a shopping complex. 

2. As compar ed t o non-br anded goods ______people can af f or d t o buy br anded ones. 

3. _____ mar ket s have a lar ge number  of  shops selling t he same goods. 

4. I n t he ________ mar ket s, goods ar e sold in bulk t o t r ader s known as _______. 

5. ______ ar e not  int er est ed in selling us small quant it ies. 

.     

 

 

 

 

1. evening 2. one 3. neighbour hood 4. Malls 5. dif f er ent  

1. lit t le 2. f ewer  3. weekly 
4. wholesale : 

r et ailer s 

5. Pr oducer s 

 I I  Fill in the blanks 

 I I I  Fill in the blanks 



 

 

 

                                                                         4                                                      Created by Pinkz 

 

 

 

 

 

1. Place wher e goods ar e 

st or ed  

i. Wholesaler   

2. Weekly mar ket s  ii. Ret ailer   

3. Selling dir ect ly t o 

consumer s  

iii. Tr ader   

4. People bet ween pr oducer  

and consumer   

iv. Tempor ar y shops  

5.  Buying and selling in lar ge 

quant it ies  

v.   Godown 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

1. (v) 2. (iv) 3. (ii) 4. (iii) 5. (i) 

Column A Column B 

1. Family member  a. Shopping complex 

2. Est ables b. Wholesaler  

3. Buy in lar ge quant it y c. Shops in t he neighbour hood 

4. Ansal mall d. weekly mar ket s 

1.d 2. c 3.b 4.  a 

 I  Mat ch the columns 

 I I  Mat ch the columns 
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1. Ther e ar e t housands of  weekly mar ket s in I ndia. 

2. Shops sells goods and ser vices. 

3. Ret ailer s sell dif f er ent  ar t icles t o t he pr oduces.  

4. Mar ket  is a place wher e we go t o buy dif f er ent  t hings.  

5. Weekly mar ket s have a lot  of  per manent  shops.  

 

 

 

 1. I n weekly mar ket s, all t hings ar e f ound at  one place. 

 2. Mall is a shop in a weekly mar ket . 

 3. Not  all people can af f or d br anded pr oduct s. 

Column A Column B 

1. Weekly mar ket s a. pr ovide goods on cr edit . 

2. Neighbour hood shops b. sell expensive and br anded goods 

3. Okhla and Azadpur  c. bar gaining can be done her e 

4. Malls and shopping complexes d. do not  sell goods in small quant it y 

5. Pr oducer s e.  wholesale mar ket s of  Delhi 

1) c 2) a 3) e 4) b 5) d 

1. Tr ue  2. Tr ue  3. False  4. Tr ue  5. False  

 I  True or False 

I I  True or False 

 I I I  Mat ch the columns 
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 4. Buying and selling t ake place even wit hout  a shop. 

 

 

 

 

 

 

1. Wholesale mar ket s ar e held on a specif ic day of  t he week in var ious locat ions. 

2. A r oadside hawker  sells his goods at  cheaper  r at e. 

3. Ret ailer s as well as consumer s can easily buy t hings f r om t he pr oducer s. 

4. Small t r ader s ear n mor e t han t he big businessmen. 

5. Shopping complexes and malls ar e f ound in ur ban ar eas. 

 

1. False 2. Tr ue 3. False 4. False 5. Tr ue 

 

 

 

 

 

 

 

1.  What  are the benef it s of  neighbourhood shops? 

Shops in t he neighbour hood ar e usef ul in many ways: 

(i) They ar e near  our  home and we can go t her e on any day of  t he week.  

(ii) These shops also pr ovide goods on cr edit .  

 

2.  What  is done in the wholesale market s? 

This is wher e goods f ir st  r each and ar e t hen supplied t o ot her  t r ader s.  

 

3.  What  do you mean by malls? 

Malls ar e mult i-st or eyed air -condit ioned buildings wit h shops on dif f er ent  f loor s. 

i) Tr ue ii) False iii) Tr ue iv) Tr ue 

 Very Short  Answer Quest ions  

I I I  True or False 

Chapt er Pract ice 
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4.  Who are t raders? 

The people in bet ween t he pr oducer  and t he f inal consumer  ar e t he t r ader s. 

 

5.  Who is a retailer? 

Ret ailer s ar e small t r ader s who buy goods f r om t he wholesale t r ader  and sell t his t o t he 

consumer s.  

 

 

 

1.  Describe the t ypes of  sellers in our neighbourhood.   

Ther e ar e dif f er ent  kinds of  seller s even in our  neighbour hood mar ket s.  

(i) Some of  t hem have per manent  shops.  

(ii) The ot her  sell t heir  goods on t he r oadside, as hawker s.  

(iii) Some move f r om one house t o anot her  t o sell t heir  goods.  

(iv) Some make home deliver y of  goods f r ee of  car t age char ges. 

  

2.  Why do we go t o market s? Explain.  

(i) We go t o mar ket  t o buy many t hings.  

(ii) They ar e veget ables, soap, t oot hpast e, masala, br ead, r ice, daal, clot hes, 

not ebooks, biscuit s et c.  

(iii) The list  of  our  pur chases is r eally long.  

 

3.  Why is a weekly market  called so? How do they work? 

(i) A weekly mar ket  is called so because it  is held on a specif ic day of  t he week.  

(ii) Weekly mar ket s do not  have per manent  shops.  

(iii) Tr ader s set  up shops f or  t he day.  

(iv) They close t hem up in t he evening.  

(v) They set  up at  a dif f er ent  place t he next  day.  

(vi) Ther e ar e t housands of  such mar ket s in I ndia. People come her e f or  t heir  

ever yday needs.  

 Short  Answer Quest ions  
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4.  What  is the import ance of  neighbourhood shops? 

(i) Shops in our  neighbour hood ar e usef ul f or  us in many ways.  

(ii) We can go t her e on any day of  t he week and at  any t ime.  

(iii) Usually t he buyer  and seller  know each ot her .  

These shops also pr ovide goods on cr edit . 

 

 

 

1.  Explain t he relat ionship bet ween market s and equalit y.   

Ther e ar e t wo t ypes of  seller s in t he mar ket , one in t he weekly mar ket  and ot her  in t he 

shopping complex.  

Small t r ader  has lit t le money wher eas t he ot her  has mor e money t o set  up t heir  shops. 

They ear n unequal amount s. The weekly mar ket  t r ader s ear n lit t le as compar ed of  a 

r egular  shop owner  in a shopping complex.  

Even buyer s ar e also dif f er ent ly placed. Ther e ar e some who cannot  af f or d cheapest  of  

goods and some shop in malls.  

Ther ef or e t hese mar ket s depend on money as buyer s or  seller s. 

  

2. Give an account  of  those things which we do not  direct ly use.  

(i) We can r ecognise mar ket s easily.  

(ii) Ther e ar e also such mar ket s t hat  we do not  know.  

(iii) A lar ge number  of  goods ar e bought  and sold t hat  we do not  use dir ect ly.  

Examples 

(a) A f ar mer  uses f er t ilizer s t o gr ow cr ops.  

(b) He pur chases t hem f r om special shops in t he cit y.  

(c) These shops get  t hem f r om f act or ies.  

Long Answer Quest ions  



 

 

 

                                                                         9                                                      Created by Pinkz 

 

 

(iv) Likewise a car  f act or y pur chases engine, gear s, pet r ol t anks, axles, wheels, et c. 

f r om var ious ot her  f act or ies.  

(v) We do not  usually see all t he buying and selling of  t hese ancillar ies but  only t he 

f inal pr oduct -t he car  in t he showr oom.  

(vi)  The st or y is similar  f or  any ot her  good.  

 

3.  What  are the dif f erent  ways of  buying and selling goods? 

(i) Ther e ar e dif f er ent  mar ket  places wher e people buy and sell a var iet y of  goods 

and ser vices.  

(ii) All t hese mar ket s ar e in a specif ic localit y.  

(iii) They wor k in a par t icular  manner  and t ime.  

(iv) These days it  is not  always necessar y t o go mar ket  t o pur chase goods.  

(v) Or der s can be placed f or  a var iet y of  t hings t hr ough t he phone and t hr ough t he 

I nt er net .  

(vi) Goods ar e deliver ed at  t he cust omer ’s home.  

(vii) I n clinics and nur sing homes, sales r epr esent at ives come t o t ake or der  f or  

supplying medicines. 

Sales r epr esent at ives ar e also engaged in t he selling of  goods. Thus, buying and selling of  

goods t akes place in dif f er ent  ways. 

 

 

 

 


